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Real Estate Success Tip # 19: Daily Planning To Get Results 
 
 
I am sure you have heard the saying, “If You Fail To Plan, You Plan To Fail”. Well, this 
saying is 100% true! When it comes to accomplishing your goals, there is absolutely 
nothing more important than winning each and every day! 
 
The only way to win the year is to win enough months. The only way to win the months 
is to win the weeks. The only way to win the week is to win each day. So, if we break it 
down to the most important thing, you MUST win the day! 
 
As Abraham Lincoln said, “If You Gave Me An Axe, and 6 Hours To Cut Down a Tree, I 
Would Spend The First 4 Hours Sharpening The Axe”. 
 
Abraham Lincoln was talking about the huge importance of planning in this quote. We 
must take the same mindset and action into our own Business! 
 
For me personally, I like to do my planning the night before. I love being able to go to 
bed at night knowing what must happen the next day from the second I wake up, until 
the second I go to bed. Others like to plan first thing in the morning. You will have to 
decide what works best for you, and there is no right or wrong here. The only wrong is 
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by not planning at all! 
 
What Should You Have Included In Your Daily Plan? 
 
1. Create a “To Do” list of all the things that must get done tomorrow. 
 
2. Once you have your “To Do” list, identify the “Top 3 Most Important” things on that list 
which you will do first thing in the day to ensure they get complete. This is not to say 
that the other things are not important, but this will ensure that, even if your day gets 
away from you, you are making sure the most important items are getting completed. 
 
3. Set up a Calendar with all your appointments, activities, and your “To Do” list items, 
so you have a plan of exactly when you are doing what. 
 
4. Identify the amount of leads you must generate that day, the amount of calls you 
must make, the amount of conversations you must have and the amount of 
appointments you must set to make today a win. 
 

 
 
5. Identify what your activities are going to be for that day in regards to your online lead 
generation, your offline lead generation, and your Past Client follow up. Then, make 
sure, as stated in “3” above, you map those out on your Calendar. 
 
IMPORTANT NOTE: I recommend that you do not separate work and your personal life 
in your planning. On your “To Do” list, and on your Calendar, plan out all the important 
things which matter to you in your Life. For example, in addition to the above, you may 
have your workout, family time, self development, etc... scheduled out as well. The 
overall Goal is to create a successful life, not just a successful Business. 
 
Remember, if you are “Failing To Plan, You Are Planning To Fail”! Yes, I know this is 
another task you are having to add to your already busy schedule, but it is an absolute 
must add task to create success! 
 
Alright, so, start working on your daily planning, and keep up the amazing work! 


